
COPYRIGHT © 2018  | DO IT SCARED ™  | DO NOT COPY | 1 |

This is the DO IT SCARED PODCAST with Ruth Soukup, EPISODE NUMBER 68. On 
today’s episode, we are talking to bestselling author, podcaster, and motivational 
speaker Hal Elrod about the miracle equation that might just change everything. 
Welcome to the Do It Scared podcast. I’m your host, RUTH SOUKUP, and each week 
on the show we will talk about how to face your fears, overcome obstacles, and, 
most importantly, how to take action and create a life you love.
 
Today’s episode is brought to you by the Living Well Planner. I know that sometimes 
it can be hard to know exactly how to apply the lessons you’re learning through this 
podcast on a practical daily basis. But the Living Well Planner is the tool that was 
created to help you do exactly that. It is the only planner out there designed not just 
to keep you organized and help you keep track of your schedule, but to actually help 
you proactively identify your biggest goals and then stay focused on them all month 
long. It doesn’t just help you get more done; it helps you get the most-important 
stuff done. That is ultimately what will make all the difference. 
 
And right now you can take advantage of our lowest price of the year on the Living 
Well Planner during our semiannual sale. You’ll find it at livingwellplanner.com. But 
don’t wait. This offer is only available for a limited time and only while supplies last. 
One again, you’ll find it at livingwellplanner.com.
 
Hey, there, and welcome back to the show. As always, my name is Ruth Soukup, 
and I am the founder of Living Well Spending Less and the Living Well Planner, as 
well as the founder of Elite Blog Academy, and the New York Times’ bestselling au-
thor of six books, including my newest book, Do It Scared. 
 
In today’s episode, we are going to once again be talking to the amazing Hal Elrod, 
who is the author of one of my very favorite books, The Miracle Morning. It is a book 
that I have read multiple times now and a book that fundamentally changed the way 
that I approach the first few minutes of my day.
 
He was actually here on the Do It Scared podcast last year in episode 24 to talk 
about that book and his Miracle Morning formula, and that episode is still one of our 
most popular episodes of all time. So if you haven’t yet listened to it, I definitely 
recommend it. You can find it at doitscared.com/episode24. But today, he’s here to 
talk about his newest book, The Miracle Equation. Guys, I am not even kidding when 
I tell you the wisdom he has to share today is going to blow you away in the best 
possible way. 
 
And ultimately, that’s exactly what this podcast is all about. It’s about taking the 
steps that are going to get us on unstuck so that we can create a life we love, be-
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cause in the end, courage doesn’t mean we’re never afraid; instead, courage is be-
ing scared but taking action anyway, despite our fear. It’s putting one foot in front of 
the other, even when we’re not quite sure where the path is going to lead.
 
All right. Just a couple more quick things before we dive in to today’s episode. First, 
you can get all the show notes for this episode by visiting doitscared.com/episode68. 
Once again, that’s doitscared.com/episode68. While you’re there, if you haven’t 
already, please be sure to take our free Do It Scared fear assessment to find out 
exactly how your unique fear might be manifesting itself in your life, as well as what 
you can actually do about it. It’s pretty powerful stuff, and it’s absolutely free to 
take. 
 
Also, if you have any questions, or you just want to share feedback on this episode, 
please send me a message on Instagram or shoot me a quick email. I am actually 
going to be starting a segment soon where I’m going to be answering all of those 
questions here on the show, so please don’t be shy about sending them in. 
 
And now, without further ado, I could not be more thrilled to bring back my friend 
Hal Elrod. 

RUTH: Hal, welcome back to the Do It Scared podcast. I am so happy to 
have you back on the show.

HAL: Ruth, I just had you on my show, so you have me on your show. 
It’s just win-win-win. I love it.

RUTH: I know. I feel like we’re practically best friends by now.

HAL: BFFs, I know. I’m with you. I’m with you. Plus, you sent me a 
T-shirt that I’m wearing right now. It’s so soft.

RUTH: Yes. It’s very soft. It’s very soft.

HAL: Yeah. My other friends have never sent me a T-shirt this soft, so 
you moved up the friend rankings.

RUTH: I moved up on the rankings. I love that. Yay. I’m very competitive. 
Competition is my number-two strength after focus, and I always 
like to win.

HAL: Interesting. All right, awesome. I like it.

RUTH: My friends know I like to win. 

HAL: Good. Good. I’m not competitive, so we would be okay together. 
We wouldn’t bat heads too much. We would just kind of fit. 
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RUTH: No, that’s good. That’s good. Well, but see, I don’t know. I don’t 
like people to let me win because then I don’t feel like I’m really 
winning. So you have to at least pretend to be competing. 

HAL: It’s not that I would let you win. It’s that... Here’s the thing. It’d 
be win-win because when you win, I don’t mind losing. I would 
give my best, but unless I kicked your butt, there would be a 
problem. But if you won, you’d be all, “Yay. I won,” and I’d be like, 
“Oh, yay. Ruth won.” I feel happy for the person that won. It’s 
perfect. 

RUTH: Meanwhile, I’d be throwing Scrabble tiles across the room. 

HAL: My wife’s competitive, too. I can tell you from our marriage that it 
actually does work. 

RUTH: That it does work? That’s good. That’s good. 

HAL: I don’t let her win, but I celebrate her winning.

RUTH: That’s so funny. My husband is not super competitive, but my two 
kids are. The three of us get into some pretty fierce competition. 
It’s like we’ll play Monopoly, and nobody will quit. We’ll play for, 
like, 10 hours because nobody will give in. 

HAL: Nobody will give in. That’s funny. 

RUTH: It’s really bad. 

HAL: My daughter’s ultra competitive. My son, more like me, but, yeah. 

RUTH: It’s good to have a mix. It’s good to have a mix. Okay. It has 
been about a year since you were last on the show. The last time 
you were on the show, you were actually writing your new book, 
The Miracle Equation, which is now into the world, available for 
purchase everywhere. I would just love to know besides publishing 
a book, which as we both know is a huge deal, what else has been 
happening in your world? 

HAL: Yeah. Lots of work projects. We’re working on The Miracle Morning 
for Teachers right now, which is arguably the most important book 
in the series. The Miracle Morning has—they’re up here on the wall 
behind me—but there’s about a dozen books in the series: Miracle 
Morning for College Students, for Entrepreneurs, for Teachers—
that’s the one we’re working on—for Parents and Families. So 
that’s a project that I’m really passionate about. 

 The mission of The Miracle Morning is to elevate the consciousness 
of humanity one morning at a time. And arguably, no book in the 
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series is more important than this, because we’re going to be 
giving these to teachers—giving them to teachers, to schools, and 
of course, asking all of our community to buy this for your favorite 
teacher, too.

 So we had 80 students—I’m sorry, 70 teachers—do The Miracle 
Morning with their students for an entire month, every single day, 
Monday through Friday, in February 2019, earlier this year. That’s 
how we wrote the book. We actually did a real-life experiment 
experience for students, and then teachers reported back. It was 
unbelievable. 

 A lot of these teachers have troubled students, you know? What 
happened about students saying, “Oh my gosh. This is changing 
my life. This is helping me at home.” Then we had measurable... 
Students got great... Like their grades went up. Entire classrooms, 
the averages went up across the board. It was crazy.

RUTH: Wow, that’s huge. That’s huge. I can’t imagine. So they would do 
it, like, the first part... The first thing they do at the beginning of 
the school day, not early in the morning. 

HAL: Yeah, they would do typically a six- to 12-minute Miracle Morning. 
For those of you who don’t know, I can give you the 30-second 
version. 

RUTH: Yeah. Do it. 

HAL: The Miracle Morning is made up of six practices. The acronym 
is S-A-V-E-R-S, the SAVERS: silence, affirmations, visualization, 
exercise, reading, and scribing. The first S, silence, would be 
your meditation. The final S, scribing, is journaling. So six of the 
most timeless personal-development practices in the history of 
humanity. And so these students were meditating each morning, 
exercising each morning, journaling what they were grateful for 
each morning, reading affirmations that they created themselves 
around how they could be the best student they could possibly be 
and get better grades and be happier and more focused. It was 
absolutely incredible. 

RUTH: Wow. I want to get that book for every...

HAL: It’ll be out I think November 2019. We’re trying to get it done so 
we could go—

RUTH: As fast as possible. 

HAL: Yeah, get this for the teacher in your life for Christmas type of 
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thing. 

RUTH: Oh yes. So good. 

HAL: So they could read it on the holiday break, right? 

RUTH: Yeah. So good. 

HAL: So we have that. The Miracle Morning documentary is done, and 
we’re releasing that sometime this fall. Most importantly, though, 
is, my focus is on being the level-10 dad, the best-possible 
dad that I can be, the best-possible husband I can be, and I’m 
really going all in on that. And I am working a lot less, and I 
am parenting and husbanding—if that’s a word—a lot more and 
realizing that that’s what life’s about. I just had my 40th birthday, 
and I thought, “I worked hard 40 years to get to this point. I’m 
going to focus on my kids and wife, especially while the kids are... 
They’re only at home for so many years.” 

RUTH: So true. So good. Oh, I love that. So I want to dive into The 
Miracle Equation, which is your new book, and I’m glad that 
you touched on The Miracle Morning. Can you just explain what 
the difference is between The Miracle Morning and The Miracle 
Equation, and why you’ve been going a different direction? You’ve 
had all the success with The Miracle Morning and all the spinoffs of 
The Miracle Morning. Now why bring in this new element? 

HAL: Yeah. It’s a great question, and I’ll you that The Miracle Morning, 
it started as my morning practice. It wasn’t a book idea. Then I 
taught it to a few people, some of my clients. Every single one of 
them said, “I’m not a morning person, Hal.” But I convinced them, 
like, “You got to at least try. Give it a week.” Every single one, it 
was almost every single person that I taught it to came back and 
goes, “Hal, oh my gosh. (A) I’m a morning person, (B) my life is 
changing so fast I can’t even... It feels like a miracle.” I went, “Oh 
my gosh. I have to write a book about this.” And so, wrote the 
book. Never thought it would go that far. 

 And I know I’m talking about The Miracle Morning, but I’m leading 
this into The Miracle Equation, why I wrote it. But The Miracle 
Morning now has sold... The book itself has sold almost two 
million copies. It’s translated into 36 languages. It is radically 
transforming people’s lives. I get emails from people saying, “It 
saved my marriage. It got me off my depression medication.” A 
gentlemen named Mike Eaton lost 90 pounds. He was obese his 
entire life. He tried every diet. Nothing worked. He started The 
Miracle Morning and applied all of those practices—the meditation, 
the affirmations—to his weight loss, and he lost 90 pounds, right? 
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So on and on and on and on and on. That’s why we made a movie 
about it. 

 However, The Miracle Morning is a practice for daily personal 
development, and I’m a big believer that our level of success 
parallels our level of personal development. On a scale of one 
to 10, we all want a level-10 life, level-10 health, and level-10 
finances, level-10 happiness. We want level 10. What I realized 
is you have to become a level-10 person. You’ve got to develop 
yourself. The qualities internally—the knowledge, the beliefs, the 
habits, the behaviors, the mindset—that comes first. Then once 
you become a level-10 person—and it’s not black and white, zero 
to 10. It’s level four, level five, level six—In other words, as you 
improve yourself, you expand your capacity to improve your life. 
So that’s the foundation of The Miracle Morning. It’s worked for 
millions of people. 

 However, it’s a process for personal development. There’s still a 
missing gap. It’s only half the equation, so to speak, right? And 
that is that you can be the most personally developed person 
on the planet; you could read every book out there, be so 
knowledgeable, but still do nothing with all of that knowledge and 
all that potential. You can stay in your room and read your books 
and meditate and still never get out there to pursue your biggest 
goals and dreams. 

 And so what I realized is that in addition to a process or a 
practice for personal development, we need a process for goal 
achievement. “Okay, I’m learning. I’m growing. I’m better. I know 
what I need to do.” I guess that’s the simplest way to put it is 
The Miracle Morning makes sure that you know what you need 
to do to change your life; The Miracle Equation is getting you to 
do what you know that you need to do. And that is it. It’s made 
up of two simple decisions, which I’m sure we will unpack today, 
but that’s why I wrote it, realizing that you need to complement 
your practice for personal development with that process for goal 
achievement. That’s The Miracle Equation. It’s—

RUTH: That is so true. I think that we see so many people doing that 
all the time. Even hosting this podcast, I know you talk about 
personal development all the time. I have so many people who 
come to me and say, “Okay. I’m getting so fired up. Every time I 
listen, I feel like I can do it. I’m doing all these things or I’m ready 
to do it. What do I do now?” It’s just like, “Well, now you got to 
actually take the step. You got to do something.” Okay. Let’s just 
dive into that. What exactly is the Miracle Equation, then? What is 
it? How is it going to change everything? 
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HAL: So, I’ll tell you a quick story. This is the origin story of the Miracle 
Equation. The irony is The Miracle Equation is my new book. 
Anyone that follows my work would... I would imagine you would... 
I would assume that you would assume, “Oh, he’s spinning off 
of miracle,” right? Marketing idea or whatever. The irony is the 
Miracle Equation is a formula that I created and I named it the 
Miracle Equation six years before The Miracle Morning was even 
an idea in my head. The real irony is the Miracle Equation, living 
it and practicing it, is actually how I sold 1.7 million copies of The 
Miracle Morning, right? 

 So, in terms of what it is and how it came to be, when I was 21 
years old, I was trying to break a company sales record. In other 
words, I was trying to do something that had never been done 
in the 50-year history of our company, right? There was a lot of 
fear involved. If you’re watching this or you’re listening to this, 
just imagine a big, scary goal, something you want to do—be a 
millionaire, write a bestselling book, whatever it is, run an ultra 
marathon, run a marathon—just imagine a goal that is so far 
beyond the realm of what you believe you really can accomplish. 
You’re not even sure. I’m going to pause for a second and define 
a miracle because this is important to understand the context 
in which I’m talking about miracles because it’s a very loaded 
word. You hear miracle, I mean, for me, if I rewind 20 years ago, 
I would have rolled my eyes and be like, “Miracles? Come on.” 
Either it’s a religious context—nothing wrong with that, but that 
alienates anyone that’s not religious, right? Or for most people, 
regardless of religion or not, miracles are kind of mythical. They’re 
kind of elusive. They’re not so trustworthy. It’s kind of like, well, 
a coincidence. Oh, it’s like miracle. Usually we don’t have any 
confidence or any kind of belief that we can actually create a 
miracle. It’s more of a very passive pray-and-wait strategy. 

RUTH: They’re outside of our control. 

HAL: Yeah, exactly. God does them or whomever, right? 

RUTH: Right. 

HAL: Here’s my definition of a miracle in the context of our conversation 
today and the book The Miracle Equation. A miracle is any 
meaningful outcome. Okay? You could swap those words with an 
extraordinary result, right? But let’s say any meaningful outcome 
that is outside the realm of what you believe is probable for you. 
The word probable is important. I didn’t say what’s possible for 
you, because the thing is, if you’re an optimist, you believe the 
optimist credo which is anything is possible. To your point, Ruth, 
you go to a Tony Robbins event or you read a self-help book, 
and in your brain, you borrow the confidence of that author or 
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that speaker or that trainer, and you’re like, “I can do anything.” 
Anything is possible. 

 But think about this for a second. We don’t pursue that which is 
possible; we pursue that which is probable. When was the last 
time that you set a goal that you didn’t believe you could hit and 
then you committed to give it everything you have to hit it? We’re 
not wired to do that. Human nature is to pursue certainty, which 
is why most people, they got these big goals and dreams and 
they die with them inside them. They never pursue them because 
there’s no guarantee that they’re going to achieve these things. So 
it’s like, well, why even try when I don’t really know? And because 
we pursue certainty, what ends up happening is you go—

RUTH:  Our goals look like to-do-lists.

HAL: Yeah. If I wake up and I just do the same thing that I did 
yesterday, I know I’ll at least get a paycheck and then I can pay 
mortgage and I could put food on the table. That feels safe, so I’m 
going to keep doing that, right? 

RUTH: Yes. 

HAL: So the reason the Miracle Equation is called the Miracle Equation 
is that this is about not just increasing your income by 2%, right? 
This is, how do you double your income, how do you radically go 
to not the next level but from a level one to a level 10, how do you 
create the most extraordinary life that you can imagine? 

 So, I decided to break this record. Immediately I thought, “Okay. 
How am I going to do this?” I was trying to sell $20,000 of Cutco 
kitchen knives—I’ll be very specific here—in 10 days, which had 
never been done before. In fact, yeah, it had never been done 
before. I set the goal. 

 I went home that night after I set the goal, then I started to—the 
voice of self-doubt, which is what stops us from reaching or even 
attempting our goals, right? I went, “Wait a minute. Who am I 
kidding? Am I being ridiculous that I’m even trying to do this 
outlandish goal? It would feel like a miracle to make that happen.” 
Then I went, “Okay. Well, let me reverse engineer it.” I was 21 at 
this time. I said, “If I were to accomplish this, what would I have 
to decide right now and commit to these decisions for the next 10 
days?” I thought, “Well, what would prevent me from reaching it?” 
Well, it would be fear or self-doubt. If I didn’t believe I could reach 
it, I’m not going to have that drive to reach it. Or if I don’t put 
forth the amount of effort that is necessary, then it’s not going to 
happen. So I thought if the two things that could stop me is fear, 
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which you know a lot about, or a lack of effort, not putting forth 
the needed effort. I then went, “Well, what are the opposites of 
those?” I thought okay, well, the opposite of fear, in my mind, was 
faith. I have to decide, make a decision today, that I will maintain 
unwavering faith. It can’t waver. No matter what my results are 
along the way, until the last possible moment, regardless of those 
results, I’m committed to that no matter what.

 And the second decision is I will put forth extraordinary effort. I 
will not just do the minimum that I need to do. I will do whatever 
I have to do to reach this goal. Now, keep in mind, if you do the 
math, it’s real simple, Ruth. Ten days, $20,000; that’s $2,000 per 
day. Now, we turn our orders in at the end of the week. So at the 
end of seven days, I would have kind of my first measuring stick. 
I would turn my orders in. Well, when I went to turn my orders in 
for the first week, I was nowhere near on track for my goal. I was 
at $7,000 when I needed to be at $14,000. If you look at what 
was left, that meant I had three days left out of the 10 days, and I 
had to sell $13,000 in the last three days. 

 Now, even if you are not in sales and you don’t totally relate to 
the exact thing I’m talking about, just imagine if you had given it 
everything you had for seven days and you sold seven grand, how 
would you wrap your mind around selling 13 grand in three days? 
You’re like, “Well, there’s nothing more I could have done these 
last seven days. I’m only going to do everything I can do. There’s 
only so many hours in a day.” I turned my orders in. My manager 
goes, “Hal, are you on track?” He knew I was going for the record. 
He said, “Are you at 14 grand?” I said, “I am not even close, 
Frank. I am at seven grand.” He said, “Oh, that’s okay.” He goes, 
“Well, why don’t you go for a $10,000 push? That’s still a great 
push period.” It’s called a push period. He said, “Still a great push 
period. You’re doing great,” blah, blah, blah, blah. I said, “Frank, 
I don’t think I made it clear to you when we spoke before, but I 
committed that I’m going to give it everything I have for 10 days 
no matter what, regardless of my results. I committed to this until 
the last possible moment. There’s no other option.” 

 By the way, what I’ve said, that’s my mantra. I would say it over 
and over again. I’m committed to give it everything I have until 
the last moment, no matter what, regardless of my results. 

 I said, “I’m going for it.” Now, Ruth, everybody listening, this is a 
really important distinction, and I’m going to teach one of those 
valuable lessons I’ve ever learned as I share this distinction. 
The distinction is this: I didn’t believe I was going to do it. I was 
maintaining unwavering faith that I could do it and that I was 
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committed to giving it everything I had. But, Ruth, if Frank would 
have said, “Hal, do you really think you’re going to sell $13,000 in 
the next three days?” I would have said, “No, absolutely not.” So I 
committed—but don’t ask me that again because I committed that 
no words were allowed to come out of my mouth other than, “I 
am committed to give it everything I have to the last moment, no 
matter what the results are along the way.” You were going to ask 
something?

RUTH: And that was your unwavering faith was that you were committed.

HAL: That was the unwavering faith.

RUTH: So it wasn’t about belief; it was just about I am committed to this.

HAL: And here’s what the faith is—this is an important distinction as 
well—is the faith is not in anything outside of yourself. It’s not 
faith in a higher power. Again, not to take anything away from 
that. I have faith in a higher power. But the way that I speak of 
the Miracle Equation in the book is it’s very practical and results 
oriented, which is the way that I think. It’s not praying and 
waiting. It’s not having faith that it’s just going to magically work 
out. “Well, I have a vision board, so I have faith that all those 
pictures on my vision board are going to magically show up in my 
life someday.” That’s not the faith I’m talking about. I’m talking 
about faith in the only thing that you have total control over which 
is you. So for me, it was I have unwavering faith, but I will give 
it everything I have until the last moment. It’s almost like I have 
faith in my commitment to the effort. 

RUTH: Yes. 

HAL: Right? 

RUTH: Okay. 

HAL: I have faith in my commitment to the effort. 

RUTH: That was a very important distinction to make because it’s not 
manifesting it. It’s not closing your eyes and thinking, “Yes, if I 
believe it, it will happen.” It is faith that you will follow through on 
your commitment that you say you’re going to. I like that. Ooh, 
that’s key. 

HAL: It’s practical faith. It’s more tangible faith, right? The only thing 
that stops us is fear is what stops us from moving forward, right? 
When we’re afraid that we’re not going to reach the goal, afraid we 
might fail, then we think, “Well, I’m not going to waste my time 
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anymore. I’m not going to look foolish.” We are wired that if we 
don’t believe it’s going to happen, we just stop. 

RUTH: And then it’s a self-fulfilling prophecy.

HAL: Exactly. The thing is human nature does not lead to great success. 
If you look at cavemen and cavewomen, we weren’t achievers. We 
were trying to survive. Human beings back then, once they caught 
the buffalo, they weren’t like, “Hey, guys, I’m going to go catch 
17 more buffaloes so I can be the number-one buffalo catcher.” 
They were like, “Oh, that was the hardest thing we ever did. We 
get to chill for, like, six months and eat.” Then when they ran out... 
That’s how we’re programmed. We’re programmed to do the least 
amount possible to not die. That is your human nature. If you 
want to live life that way, there is no judgment, at least not from 
me. You’re allowed to do whatever you want, right? 

 But if you actually go, “I want a life of freedom. I want a life where 
I earn enough money that I can do whatever I want. I don’t have 
to work all the time. I want a life of great health,” you have to defy 
your inborn human nature. There’s an entire chapter in the book 
called “The Inherent Human Conflict” that’s all about what are our 
inborn human conflicts that we’re usually not aware of and how do 
we override all of those? 

RUTH: So, yeah, finish the story because I have to know what happens.

HAL: So, again, I didn’t believe it was going to happen, but I kept 
repeating my miracle mantra. Every time I’d have a no sale, I 
would say, “I’m committed to give it everything I have to the 
last moment regardless of my results, no matter what.” That 
would keep me moving forward. Because by the way, if you think 
about it, what happens with fear or self-doubt, which are kind 
of synonyms, when you have a result that doesn’t meet your 
expectation, the seed’s planted in your head of fear and self-
doubt. We water the seed with our attention. If you have the 
moment where you go, “Oh gosh. I’m afraid,” if you don’t go down 
that rabbit hole and you don’t water it, you go, “You know what? 
It doesn’t matter. I’m committed to give it everything I have,” you 
just go back to work. The fear doesn’t start to overtake you. 

 However, if you go, “Wait a minute.” If you water the seed with 
your attention, you go, “Oh gosh. I’m not on track for my goal. 
Wait a minute. Should I even have set this goal? Am I kidding 
myself? What if I fail? What if I…” on and on and on. Then the seed 
expands to where we can’t see anything else. It just takes up our 
whole consciousness. 



COPYRIGHT © 2018  | DO IT SCARED ™  | DO NOT COPY | 12 |

 So for me, I use the mantra. I went out. In the next three days, 
I sold $7,000. No, sorry. I sold $10,000, and I was at $17,000, 
and the push period was essentially over, kind of. I called the 
manager. I said, “Hey, Frank, I know we’re supposed to meet 
tomorrow at 7 a.m. to carpool from San Jose to San Francisco for 
the conference. Can I skip the carpool because I could squeeze 
in two more appointments? And I’m so close, man. I’m so close. 
I really want...” Frank said, “Okay, Hal. You’re a leader. You 
should be there, but gosh, you’re working so hard. Go for it.” The 
next morning, I had two appointments. I had to sell $3,000 in 
those two appointments. That’s not statistically likely. The first 
appointment wasn’t there. She forgot about me, and she left for 
the entire day and left me a note. She was gone. My heart was in 
my stomach. And I’m going, “It’s my last appointment, my last 
chance. How am I going to sell $3,000?” 

 Something about the Miracle Equation is you have to understand 
that miracles are a bit mysterious because you rarely meet 
a successful person that when they tell their story and their 
journey, you rarely meet a person that doesn’t have luck as part 
of it, where they say, “I was in the right place at the right time 
coincidentally, or it was serendipity, synchronicity,” whatever word 
you want to use, right? But there is an element of luck where... 
Henry David Thoreau said that when—and I’m butchering the 
quote—but he said, “When you commit, you give it everything 
you have, the universe conspires in mysterious ways to make 
everything line up.” But it usually happens only toward the end. 
When you pushed through the times that most people give up and 
when they give up, you keep going, you get the rewards. 

 And so for me, I go to the last appointment. It ends up being the 
wrong woman. She was the sister-in-law on vacation from Europe 
for her brother’s 50th birthday party. She goes, “Oh, I’m sorry. My 
sister-in-law forgot about you. She’s across town.” I said, “No, no, 
no, no, no. This was my last chance.” She said, “Can I help you?” 
And I’m thinking the European lady on vacation for her brother’s 
50th birthday party is probably not going to buy $3,000 worth of 
kitchen knives to fly back in her suitcase to Europe. I said, “As 
much as I’d love for you to help me, ma’am, I don’t think you can. 
Thank you.”

 And then right as I was about to leave, my voice, the voice of 
unwavering faith that I had repeated hundreds of times, changed 
my behavior. I remembered, “Hal, you’ve committed to give it 
everything you have until the last possible moment, and this 
woman is offering you help, and the last possible moment hasn’t 
arrived.” So against my better judgment, I said, “Actually, ma’am, 
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can I do a presentation?” 

 I do the presentation for her, and she tells me two things that—tell 
me this isn’t a miracle. What are the odds of this?—she says, “It’s 
so interesting that you’re showing me high-quality kitchen cutlery. 
My husband and I were looking at a cutlery shop last week before 
we left for America. We almost bought a set of Henkel,” which 
was our competitor. She said, “But something inside of us, we 
intuitively felt like we should wait until after our trip to America.” 
I’m like what are the odds? Okay. Number two, she said, “My 
brother’s 50th birthday party is next week, and our family has 
been searching high and low for the perfect gift for him, and we 
haven’t found it yet.” Ruth, what do you think his favorite hobby 
and passion was? 

RUTH: Cooking. 

HAL: Cooking. She bought two of our biggest sets. The biggest set we 
sold was $1,500. She bought two of them—

RUTH: That is amazing. 

HAL: —for $3,000 total. I finished the push period at $20,017. 

 And then, I’m going to give a 60-second kind of summary on this, 
which is, I still didn’t know if it was just luck or coincidence or just 
me. I started teaching it. I had about a dozen coaching clients at 
that time that were all Cutco reps. I taught it to every single one 
of them, and 11 out of the 12 the following two weeks went out 
and broke the record of either their personal best or they broke 
the company record for their region. It happened over and over 
and over and over and over again. And then, I started studying 
the world’s most successful people, and I went, “You can’t find one 
that didn’t live by those two decisions.” 

 They didn’t call it the Miracle Equation, but in order to achieve 
something you’ve never achieved, by definition, you have to step 
out on faith that you can do something you’ve never done before, 
that when you look in your past, there’s no evidence that you can.

RUTH: You’re getting very excited, there.

HAL: And then you have to put forth extraordinary effort. Extraordinary 
effort. And in the book, I break it down. I make it simple. It’s not 
just working hard. It’s working intelligently. Defining your process. 
I mean, there’s a lot more to it to make that extraordinary effort 
feel ordinary so you’ll actually do it, right? It’s not just work hard, 
hustle, grind. The opposite of that. 
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RUTH: Right. There’s a little bit more to it. 

HAL: Yeah. But once I started teaching it to other people, this Miracle 
Equation, and then studying other people that are successful 
throughout history, I realized that the validity of the formula grew. 
And then when I had a publisher reach out to me last December 
and say, “Hey, do you have another book in you,” I said, “It’s on 
my heart. I want to write this book called The Miracle Equation. I 
don’t know if it’s the most marketable book. Here, let me explain it 
to you.” I taught it, and they saw it the way that I did. 

 I had just come off cancer. I had just beat cancer. I literally 
used the Miracle Equation—unwavering faith that I could beat 
cancer even though I was given a 70% chance of dying, and 
extraordinary effort. I did coffee enemas, which there’s no effort 
more extraordinary then sticking a tube in your butt. I took 60, 70 
supplements a day. I did acupuncture. I did ozone sauna. I fasted, 
I juiced, and I did the hardest chemo that is in existence. I put 
forth extraordinary effort, and I believe that is why I beat the odds 
and I was cancer-free. And so it was really on my heart to share 
this Miracle Equation message and this formula with the world. 
Thankfully, the publisher got my passion.

RUTH: Thank goodness they did. Even as you were talking and telling that 
story and talking about this final miracle and the hard work that 
goes into it, it was bringing me back to when I first started my 
blog and started my business. I wanted it so bad. It was exactly 
the same thing. I set this goal that at the time felt the craziest 
thing I had ever said, that I was going to make enough money 
blogging that my husband could quit his job, which just felt stupid, 
right? Who can do that? This was 2010. Nobody was like really 
talking about that this was possible. And I wanted it so bad. 

 And same thing, I would put in the extraordinary effort every 
single day.  I started learning everything I possibly could about 
SEO and just trying to figure it all out. At the time, I blogged 
a lot about couponing and how to use coupons. I was applying 
everything I was learning about search engine optimization and 
doing all the things even though I had maybe four readers. From 
anybody else who was watching, I mean, my friends were making 
fun of me, my husband made fun of me, it looked so stupid. Why 
are you spending all this time? Why are you even bothering doing 
this thing? I was like, “No, no, no. It’s going to happen. It’s going 
to happen. It’s going to happen.” 

HAL: Unwavering faith. 

RUTH: The unwavering faith. It was exactly what you said. That clicked so 
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much for me because it wasn’t a faith that some magical blog fairy 
was going to come and fix things for me. It was this unwavering 
faith that I could figure it out. If there was one person out there 
who was making money on the Internet, then I could do it, too. 
And then what happened was that the show—you probably might 
remember this, maybe not—the show Extreme Couponing came 
out about six months after I started my blog. It probably was on 
TLC. 

HAL: I don’t remember. 

RUTH: It was this big show, Extreme Couponing, about these crazy 
couponing people. But all of a sudden, couponing became this 
big thing, and everybody started searching for it. I had done all 
the work of optimizing my site, and I was the only one who was 
smart enough to do all of that. And all of a sudden, everybody was 
coming to my website, and that’s totally how my business took off, 
and, obviously, it’s evolved a lot since then. I no longer talk about 
couponing. But that doesn’t matter. 

 Your point exactly is... Of course, it was luck. I had no control over 
the show Extreme Couponing coming out, like that would be this 
crazy thing that everybody was doing, but I had done all the work 
and put in the extraordinary effort up until that point. I tell people 
the same thing all the time. You don’t know when that moment is 
going to happen, but I can tell you that if you are doing the work 
every single day and putting in the effort every day, the moment’s 
going to happen. You’re attracting it. 

HAL: Yep. One of the most important lessons, which I mentioned that 
I was going to say earlier, is that the real purpose of a goal isn’t 
to hit the goal. That’s where people get caught up in mistakenly 
thinking, “Well, I set a goal so I can hit a goal. If I hit the goal, 
I succeed. If I don’t hit the goal, I fail.” That’s not true. It’s who 
you become that’s way more valuable than any individual goal, 
who you become in the pursuit of each goal. So you, for example, 
let’s say things wouldn’t have worked out and you wouldn’t 
have gotten... Let’s say that show wouldn’t have come out and 
it wouldn’t have blown up quite as fast. You still had developed 
all the qualities, the characteristics, the skills, the mindset, the 
habits, right? 

RUTH: Yes. 

HAL: You had all sorts of tools in your toolkit that you didn’t have 
before. You might have had to pivot and go apply it to the next 
thing, right? 
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RUTH: Yeah, I totally did. 

HAL: But the point is the value was not hitting the goal. If I would have 
fallen short of my goal, if I would have sold $18,000 instead of 
20, who I became that... Only the growth lasts forever, right? You 
know? The money, that get spent. The rewards, those get dusty, 
right? You know what I mean? But yeah, only the growth lasts 
forever. So, I love it.

RUTH: It’s so true. Actually, to that point, the couponing phase came 
and went. It was huge, and then it went, and then I had to learn, 
again. I had to figure out what the next thing was and put in that 
extraordinary effort and learn how to ride the different waves and 
figure out something that was going to be sustainable. But all 
of that happened and would not have happened had I not been 
putting in the work. You’re exactly right. It’s in the striving that 
we’re happiest and most content as humans. It’s not actually in 
the achieving. It’s in what we learn in the process. Oh, go ahead. 

HAL: Yeah, in fact, achieving is often the opposite, right? It ends up 
being a let down. 

RUTH: Yes. 

HAL: Celebrities are a great example of that. A lot of celebrities you see 
that they had a dream of being rich and famous and then they 
became rich and famous. Then they turn to drugs, alcohol, even 
suicide because they thought that what they wanted was the goal, 
when no, it is the journey. It is enjoying every moment of every 
day, not thinking that your happiness or the joy you’re seeking is 
exactly that to be sought after. No, no, it is within. 

RUTH: So true. So, so, so true. If you always think it’s something external 
outside of yourself, then when you get there, it just feels empty. 

HAL: Yeah, totally. 

RUTH: It’s so true. But I will say, you sound more competitive than you 
let on.

HAL: I’m not. If I’m competitive, it’s only fun. I compete for fun. I 
literally have no... There’s almost no pain when I lose something. 
I play basketball with my friends. Some of them, they hate losing. 
I’m like, it doesn’t bother me at all.

RUTH: But it sounds like competitive with yourself because you wanted to 
beat the record or you just...



COPYRIGHT © 2018  | DO IT SCARED ™  | DO NOT COPY | 17 |

HAL: I’m definitely competitive with myself. I used to be competitive. 
Here’s what happened is I was competitive when I started selling 
Cutco. After my car accident, when I was 20, I was hit head on 
by a drunk driver, died for six minutes, was told I would never 
walk again, have this really difficult recovery. After that, I started 
diving into all these books on spirituality and enlightenment. 
Basically, it was about dissolving the ego. I realized that I just 
didn’t care about any worldly things for a long time. And so that’s 
kind of where my competitiveness went away, and then my income 
dropped off. It was a mess. I had to find a new why, and the 
new why was impacting other people. I actually realized that my 
roommates were not making enough money, and it was because 
I was setting a bad example because I was no longer trying to be 
the best anymore. Anyway, that’s a long story, a long tangent. But 
yeah, I just decided that winning didn’t mean being... Winning was 
not important for me anymore. It was how do I improve myself, 
and how do I set an example for other people to follow? Those 
kind of replaced it, if you will. 

RUTH: Gotcha, gotcha, which is probably a much more healthy place to 
be. 

HAL: Possibly. I didn’t mean it that way, but yeah. You’re probably right.

RUTH: So, you teach something in the book that’s called the faith-effort 
feedback loop and how it makes it so that maintaining unwavering 
faith and extraordinary effort gets easier and easier all the time. 
Can you explain what you mean by that? How does it get easier? 

HAL: Stepping out on faith is challenging, right? How do I have faith in 
myself that I could do something I’ve never done before, especially 
if you haven’t done... Everything we do builds confidence, right? 
In fact, all of us probably have reference points in our past at 
varying degrees, right? If you walk today, well, then you went 
from never knowing how to walk to walking again. No, that might 
not be monumental and something that everybody does, but 
we all have things that once we do them, we build confidence. 
Well, here’s the point. The Miracle Equation, there’s two parts to 
unwavering faith. Number one, you have to establish it. Number 
two, you have to maintain it, which is what makes it unwavering, 
right? The second part’s harder though, because again, like we 
talked about, if you go to that Tony Robbins seminar or you read 
a self-help book or whatever, and you can establish unwavering 
faith, like, “Wait a minute. Maybe he’s right. Maybe she’s right. 
Maybe I can do anything. Maybe I can change the world.” They call 
that uninformed optimism, where you step out without knowing 
everything you need to know about what actually lies ahead. 
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You’re uninformed, right?

RUTH: You’re on the mountaintop. You’ve got all the feels. Oh yeah, 
totally.

HAL: And so establishing unwavering faith is required, but it’s not 
as hard. It’s maintaining it, because there are many of those 
optimists that go, “I’m going to do it,” and then as soon as it gets 
difficult or hard or they fail at something they’re trying or they 
have a setback or a diversion or success isn’t happening as fast as 
they want, then most often, that faith wavers and it flies out the 
window. As soon as the faith flies out the window, the effort goes 
right behind it because, again, human beings were not wired to 
work hard toward something we don’t believe is going to happen, 
right? It feels like a waste of time. 

 So when you establish unwavering faith, that’s the first step to 
putting forth that extraordinary effort, right? You define your 
process. We don’t have time to break the whole thing down, but 
you define what is the process. Every result is preceded by a 
process. When you understand what that process is, for example, 
if you want to lose weight, then you need to burn more calories 
than you’re taking in each day, most likely, right? You need to burn 
fat. You need to exercise. That’s the process. If you commit to 
exercising every day and lowering your caloric intake—I’m not an 
expert in nutrition, but it’s a general idea, right?—your success is 
inevitable. If you’re burning more calories than you’re taking in, 
you can’t not burn the calories in your body. You’re going to burn 
fat and probably lose weight, right? So your success is inevitable. 

 The point is you establish faith that you can do something. You 
define your process, which is your effort, and then you start doing 
it. You start putting forth that extraordinary effort. And then what 
happens is when you put forth the effort, it reinforces your faith 
because you go, “Oh, I’m doing it. I deserve it. I think it actually 
is going to happen because now I’m doing it.” When you’re sitting 
on the couch, faith is just an idea. But when you’re actually out 
there in the field and you’re working, now faith is tangible. So the 
unwavering faith gives birth to the extraordinary effort, and the 
extraordinary effort fuels your faith, and then that—

RUTH: And so it keeps going around.

HAL: —and now you have more faith to put forth more effort, and then 
more effort fuels more faith, and round and round you go.

RUTH: Yes. I love it.
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HAL: So the hardest thing is getting started. But once you get started, 
it’s like pushing a wheel, right? The momentum keeps it going. 

RUTH: That’s awesome. We only have a few minutes left, and I just want 
to ask a couple more quick questions. First of all, you have built a 
pretty amazing platform and business just as an author through 
The Miracle Morning, and we didn’t even talk about how you used 
the Miracle Equation to sell a million copies of your book. Can you 
talk about that quickly? 

HAL: I can tell you that in 30 seconds. What’s the over/under on me 
actually being able to say anything in 30 seconds? Here’s the 
deal, my goal... The Miracle Morning, initially the goal was just 
change a few lives. I didn’t have grandiose plans, because I had no 
platform. I wasn’t an author. I wasn’t anything. I mean, I wasn’t in 
that world, and I didn’t have big ambitions. Well, I started getting 
emails from people that read the book that said, again, “It saved 
my marriage. It changed my life.” Radical changes. And so I went, 
“Man, I have responsibility. If this is changing these people’s lives, 
I have a responsibility to give it out to a million people.” 

 So I created a mission in writing. My mission is to change one 
million lives, one morning at a time. What that meant was sell a 
million books. I thought, “Well, I’m going to go for it in my first 
year. I’m going to do every extraordinary effort,” right? During that 
year, my extraordinary effort, I did 52 of my own podcasts that 
I launched with the book. I did over 150 podcast interviews on 
other people’s podcasts. I gave 36 speeches around the country. 
I went on a dozen TV shows, national and local morning shows. 
I sold right around 10,000 copies that year. Do the math, folks. I 
was 990,000 copies short of my goal, 99.9%. Most people, I would 
imagine, would go, “Well, I guess I was kidding myself. I’m going 
to do something else now.” 

RUTH: For the record though, 10,000 copies is more than 99% of other 
authors.

HAL: Sure, it is.

RUTH: You should say that because yes, it was well short of a million, but 
still, most books only sell—

HAL: Yeah. If my goal was 10,000, I would have been totally on 
point and fired up. But here’s the thing, this is how the Miracle 
Equation works. One of the most important elements of the 
Miracle Equation—I don’t know if I said this yet—is that you 
have to establish and maintain unwavering faith and put forth 
extraordinary effort—here’s the important part—until—circle the 
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word until, underline it three times—until you achieve your goal. 
The only variable when you live by the Miracle Equation is timing. 
You might set a goal for a year; it might take you 10. 

RUTH: You keep going. 

HAL: We’re often overly ambitious. You keep going. At the end of the 
year, I’m like, “All right. Well, that wasn’t even close. Maybe it’s 
going to take me 10 years or 30 years. I don’t know how long, but 
I’m committed until I get there.” I kept doing hundreds of podcasts 
interviews, and it took me six years to surpass a million copies 
sold. 

 But here is the lesson. When you finally get to the point in your 
life that you’ve been working for so hard for so long, you almost 
never wish it would have happened any sooner. You always look 
back, and you see the timing was perfect. You go, “Oh. I had to 
take six years. I was just delusional when I thought I could do it 
in a year, but I’m so grateful that I didn’t give up too soon, that I 
kept maintaining unwavering faith and putting forth extraordinary 
effort, because I did it. I reached a million people.” And now it’s a 
billion people. The mission went from a million to a billion. 

RUTH: I love that. 

HAL: We’re at, like, 1.7 million now, so we’re on our way. 

RUTH: You’re pretty close, if you can’t do math. 

HAL: But once again, I’m 99.9% short. I got a long way to go.

RUTH: No, that’s amazing. Having just launched a book, I find that story 
just incredibly encouraging and such a good reminder because, 
you probably know this, I’ve done the same thing. I’ve been on all 
the podcasts. I’ve done all the interviews. I feel like I’m putting 
in the extraordinary effort and to go, “Okay. Sometimes you just 
have to do it for a little bit longer.” That’s amazing. Thank you. 
That was longer than 30 seconds, but that’s okay. 

HAL: Of course. 

RUTH: All right. So having built this amazing platform and amazing 
business, what advice would you give to someone just getting 
started? I mean, obviously, this whole episode has been all about 
your best advice, but any other tidbits? 

HAL: Now is this for someone specifically that is writing a book, building 
a platform? 
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RUTH: Yeah. Building a platform, online business. 

HAL: Okay. So a couple things. One is accept that it’s going to take you 
longer than you want it to. One of my favorite adages is it takes 10 
years to be an overnight success. It is so true. 

RUTH: That is so true. 

HAL: It’s so true. It’s so true. I said that once to somebody—I think it 
was Mike Koenigs—and he said, “So the question is, what are you 
willing to commit to for 10 years? What do you believe in enough 
that you’ll give it everything you have for 10 years?” I’m like, “Oh, 
that is a really good question,” right? 

RUTH: It’s a really good question. 

HAL: Yeah. Most people were like, “Oh, I was going to give it everything 
that I had for a year.” I’ve got a lot of authors that see my story 
and my trajectory of how it took six years, and they go, “Man, I 
only worked on my book hard for three months or a month, and 
then I chased the next squirrel or worked on the next book.” And 
they go, “I wonder where I could be if I would have just promoted 
that single book for six years,” or whatever, right?

 Here’s the other tip I’ll give everybody is the biggest mistake, I 
think, that authors make, or content creators, author, speaker, 
coach, you name it, is that they share ideas, profound ideas. 
They don’t share how to change your behavior. And so that’s why 
when you get done reading a book, you’re like, “Wow. My mind 
is blown. Wow.” You tell everybody, “You should read this book. 
It’s amazing.” But then as soon as you’re done reading that book, 
most people all they do, because the author didn’t elegantly 
guide them to taking action that will change their behavior. There 
may have been things in there to do, but it wasn’t... The Miracle 
Morning, that entire book culminates into a 30-day challenge, 
and at the end of those 30 days, they’re a different person. They 
now have a new habit of every day waking up, meditating, doing 
affirmations, visualizing, exercising, reading, journaling. You’re a 
different person if you’re doing that every day. 

 So whatever your topic is, if you are a dating expert, a marriage 
expert, well, give your reader, your audience member, give them 
a specific activity, something they can do. It should be behavior 
change that is recurring. Something they do every day or at least 
once a week, right? Maybe it’s a date night, and it’s unique, or 
maybe it’s a journaling exercise that you do with your spouse, or 
some sort of process. But that’s the biggest thing. If you want to 
change people’s lives and you want to make it so it becomes a 
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word-of-mouth phenomenon—that’s the thing. Miracle Morning. 
I had cancer for a year. I didn’t do a single interview. We sold 
130,000 copies of the book that year. 

RUTH: Wow. 

HAL: I did zero promo. There wasn’t a single Facebook ad. It was 
because people are doing the Miracle Morning—

RUTH: I want to take credit for a bunch of those sales. I’m going to take 
credit for at least 10,000 of those. 

HAL: I will gladly give you credit, and say thank you.

RUTH: I talk about it all the time.

HAL: Yeah. But that’s it is change people’s behavior in a meaningful way.

RUTH: It’s true. It’s true. So good. Oh my gosh. Okay. So we have to 
wrap up. We’re already over time, but last time I asked you—I 
always ask this question at the end of every podcast, what is 
the best advice you’ve ever gotten, and why? But since I already 
asked that to you last time, this time I’m going to ask you, what is 
the worst advice that you’ve ever gotten, and why? 

HAL: The worst advice. The worst advice was I was asking someone 
what I needed to do to be a $10,000 keynote speaker. He 
said, you need to just set your fee at $10,000, and then wait 
for people—and I was 25, I think—he said, and then wait until 
someone pays it. He said, because if you charge $2,000, you’re 
going to become a $2,000 speaker, and you’re going to get stuck 
there. I did not take his advice, but I modified it. My first speech 
was $500. My second one was $1,500. But point is, every time I 
got paid a fee, I raised my fee. 

RUTH: Perfect. 

HAL: I took that as, hey, if someone’s willing to pay me this much, I 
bet somebody would pay me a little more. I eventually became 
a $25,000 keynote speaker by going from $2,500 to $3,500 to 
$5,000 to 75 to 10, right? 

RUTH: I love it. 

HAL: Just increment up. I think if I would have put up the $10,000 
mark, I didn’t have the confidence to do it. I wouldn’t have been 
able to quote it right, on and on and on. The lesson there that he 
had that was right is you got to up-level. Don’t just stay where 
you are. Once you get a fee... I did this with coaching. My first 
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coaching client paid me $200. My last coaching client paid me 
$3,500 for half the amount of calls, right? 

RUTH: Keep leveling up. 

HAL: Just keep ratcheting up your... Yeah. Keep leveling up. 

RUTH: That’s really good advice, especially for anybody who’s struggling 
with, like, “Ooh, what do I charge? How do I know what to 
charge?” Just, somebody will pay you one thing, try the next time, 
a little bit higher. Really good advice. I love it so much. 

 Okay. Let’s see. Nope. We’re almost out of time. So Hal, thank you 
so much for being here today. This was such a great interview, 
again. So excited to have you back on the podcast. If you’re 
listening to this and you want to go back and listen to Hal’s 
previous episode, it was episode 24 of the Do It Scared podcast. 
You can find that doitscared.com/episode24. 

 Hal, any final words that you want to say, and then, finally, where 
can we find your new book, and where can we find you online? 

HAL: Where could people buy this shirt, Ruth?—that was my question—
the “Do It Scared” shirt that I’m wearing that is so soft. 

RUTH: Doitscared.com is exactly where you can find that shirt. It is a 
really, really soft shift. 

HAL: It is arguably the softest shirt. Go get a “Do It Scared” shirt, 
everybody, at doitscared.com. And then, if you want to get a copy 
of The Miracle Equation, which I’m pointing at in the video, or The 
Miracle Morning or any of The Miracle Morning books, if you go to 
Amazon is probably the best place to find all of my books. Yeah, 
Miracle Morning, Miracle Equation, all those books. 

 Actually, I’ll give one more place to reach out. Go to 
miraclemorning.com, and scroll down to where it says Join 
the Community. We have a Facebook group that has 210,000 
members, and thousands join every week from over a hundred 
countries. I don’t want to impress you with the number; that 
actually is deceiving. It’s the most engaged—not quantity; 
quality—engaged, supportive, loving, beautiful, human online 
community I’ve ever seen. So you can go to miraclemorning.com 
and find Join the Community. I check in there every day.

RUTH: Oh my gosh. That’s awesome. Okay. We will make sure that we 
link to all of these, as always, in our show notes for this episode. 
So Hal, thank you so much for being here today. 
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HAL: My pleasure. Thanks for having me, Ruth. Thanks, everybody, for 
listening.

Okay, so, don’t forget that if you would like to get all the show notes for this epi-
sode, along with all the links to everything we just talked about, you can find it all at 
doitscared.com/episode68. Once again, you can get all the show notes and links on 
our website at doitscared.com/episode68. 

And then, before we go, I just want to say, as always, that I love hearing from you. 
So if you have any questions about what we talked about today, or any other topics 
that you would like to see addressed here on the Do It Scared podcast, any guest 
that you would like to see interviewed, please feel free to reach out either via email 
or just by messaging me on Instagram.

Don’t forget that today’s episode was brought to you by the Living Well Planner, the 
practical tool designed to not just organize your time, but to proactively identify your 
biggest goals and then stay focused on them all month long. It doesn’t just help you 
get more done; it helps you get the most-important stuff done. And that is ultimate-
ly what doing it scared is all about. Be sure to take advantage of our lowest price of 
the year on the Living Well Planner during our semiannual sale, which is happening 
right now at livingwellplanner.com.

 And that about does it for this episode of the Do It Scared with Ruth Soukup pod-
cast. Thank you so much for joining me today. And if you liked what you heard, you 
can leave a review on iTunes, or better yet, share this episode on your Insta story 
and tag me to let me know. If I repost your story, we will send you a “Do It Scared” 
T-shirt just for fun. Also, be sure to subscribe, either on iTunes or wherever you like 
to listen, to be notified of new episodes. 

And then, speaking of upcoming episodes, be sure to join me next week as we con-
tinue our “summer of courage stories,” with blogger and podcaster Rachel Ritlop. Ra-
chel is the founder of The Confused Millennial, which is dedicated to helping Millen-
nials live their best lives while they figure out this whole “#adulting” thing. But she’s 
coming to the Do It Scared podcast to share a story she’s never fully shared publicly 
before. It’s definitely one worth hearing, and so I will catch you then.


